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What is a Short Sale?

· The home may be over-ÌÅÖÅÒÁÇÅÄ ÏÒ ȰÕÎÄÅÒ×ÁÔÅÒȱ

· The seller may behind on payments and cannot sell for high enough to 
cover what is owed plus other required fees to close.

· Lenders created short sales as a foreclosure alternative

· Lenders would rather allow sellers to short sale versus foreclosing.

· Foreclosing on properties costs lenders money

. There is more debt owed against a property than the 
ÐÒÏÐÅÒÔÙȭÓ ÖÁÌÕÅȢ  )Î Á ÌÏÁÎ ÄÅÆÁÕÌÔ ÓÉÔÕÁÔÉÏÎȟ ɉÐÒÅ-

foreclosure) the creditor(s) may be willing to agree to allow 
the property to be sold for less than the loan amount and/or 
ÁÃÃÅÐÔ ÌÅÓÓ ÔÈÁÎ ɉÏÒ ȰÓÈÏÒÔȱɊ ÔÈÅ ÁÍÏÕÎÔ Ï×ÅÄ ÁÓ ÐÁÙÍÅÎÔ ÉÎ 

full.

________________________________
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Should You Place An Offer On A 

Short Sale ?

·Do not have a home to sale
·Able to wait weeks or months before receiving an 

answer to their offer
·Flexible on terms
·Flexible on closing
·Willing to purchase a home AS-IS
·Have solid financing with no financing 

restrictions such as excessive contributions

Short Sales transactions require buyers 
who meet specific qualifications.
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How Does A Short Sale Differ From Other 
Transactions?

Short Sales have a longer approval process 
because:

·Seller must qualify for a hardship

·Sellers must provide documentation

·An evaluation of market value must be 
ÃÏÎÄÕÃÔÅÄ ÂÙ ÔÈÅ ÓÅÌÌÅÒȭÓ ÌÅÎÄÅÒ

·More parties are involved in the approval 
process
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Parties Involved In A 
Typical Real Estate Transaction

AGENTS

TITLE SELLER BUYER

APPRAISER

INSPECTORS

LENDER

UNDERWRITER

INVESTOR 
GUIDELINES
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Parties Involved In  A Short Sale Transaction

AGENTS

TITLE

LIENS

SELLER

HOUSING 
COUNSELOR

LOAN SERVICER

CUSTOMER 
CARE CENTER

SHORT SALE 
DEPARTMENT

BPO/APPRAISER

LITIGATION

MORTGAGE 
INSURER

MORTGAGE 
INVESTOR

PRIMARY

POOL

CLOSING 
DEPARTMENT

BUYERS

INSPECTORS

APPRAISERS

BUYERS 
LENDER

UNDERWRITER

INVESTOR 
GUIDELINES
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Why Should I Place an Offer On a Short 

Sale?

· There are no other properties available in 
the areas they want to live

· Property contains most of the items on their 
wish list

· Condition of the property
· Not willing to purchase a home without 

property disclosures
· Looking for a property under market value
· Not in a rush and flexible on closing date
· Not concerned if their offer is rejected

Most buyers place offers on Short Sale Properties for 
one or more of the following reasons:
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Searching For The Home

· Locate all properties that meet your needs including 
Short Sales

· Qualify the Listing Agent
· Collect market data
· Compare the Short Sale Property with Your Needs
· Provide you with community, city, and school 

Information
· Schedule showings
· Help you complete the paperwork
· Present your offer
· Schedule inspections
·Make sure you get timely updates on the progression of 

your offer
·Manage the transaction

Your Agent Will Help You


